
Xbrane has started its journey 
towards profitability.

The launch of Ximluci® has been 
successful, as confirmed by the 

frame agreement with NHS England.
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July 2022
Lucentis® LoE EU

Feb 2022
Top-line data

Regulatory process EU

Production launch volume*

Regulatory process US

Nov 2022
EU approval

*Vial presentation
LoE – Loss of Exclusivity; PFS – Pre-Filled Syringe

Jan 2023
UK approval

April 2023
NHS tender

Q2 2024
Expected US 

approval & launch

Q4 2024/Q1 
2025

Expected PFS 
launch

Pre-filled syringe development

Drug substance process scale-up

Q2 2024
MENA launch

April 2023
FDA submission

Q1 2023
Launch
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Europe & UK – a EUR 4bn opportunity

Source: IQVIA

Europe retinal VEGF inhibitor market EUR million

Others

Launch progress to date

• STADA UK affiliate one of two companies 
awarded an NHS Framework agreement. 

• Nominal value of supply contract (1 April 2023 
– 31 March 2024) is £70 million (SEK 900 
million); however actual value to 
STADA/Xbrane will depend on ability to 
capture market share

UK

DE

• Presentation at the congress of the 
Ophthalmological Academy Germany (AAD)

• Focus on driving adoption via top prescribers
in Germany

• First shipments in March 2023

• Launch ongoing from March throughout select European 
markets



Supply of Finished Goods to 
partners “at cost”

Profit sharing 
with partners

License proceeds from partners

• Sales of Finished Goods to STADA under 
Supply Agreements “at cost”

• Products delivered & invoiced every 2-3 
months 

• Steady state safety stock of Finished 
Goods at STADA is not expected in 2023 

• Products delivered during Q1 generated 
47 SEK m in revenue

• Profit split with STADA calculated as:

• STADA product net-sales 

• minus production costs 

• minus Sales and Marketing expenses

• 50/50 split of resulting contribution 

• Product is profitable even at relatively 
low volumes during March. Xbrane profit 
share  1 SEK m

• Large part of Sales & Marketing 
expenses are fixed, hence significantly 
higher as % of net sales in Q1 than 
expected at scale

• License proceeds expected from 
Bausch + Lomb at FDA approval and 
launch in the US
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